JSHL: 2018:

November 26, 2018

BSE Limited National Stock Exchange of India Ltd.
Corporate Relationship Department, Exchange Plaza, 5th Floor,

Ist Floor, New Trading Ring, Plot no. C/1, G Block

Rotunda Building, P J Towers, Bandra-Kurla Complex, Bandra (E),
Dalal Street, Fort, Mumbai — 400 001 Mumbai-400051

Security Code No.: 539597 Security Code No. : JSLHISAR

Sub: Intimation pursuant to Regulation 30 of SEBI (Listing Obligations and
Disclosure Requirements) Regulations, 2015 — investors conference / meeting
with certain funds / investors on 27" November, 2018.

Dear Sirs,

Pursuant to Regulation 30 of the Securities and Exchange Board of India (Listing
Obligations and Disclosure Requirements) Regulations, 2015, we would like to inform you
that the management of Jindal Stainless (Hisar) Limited (“the Company”) will be
participating in the investors’ conference, as per details given below:

Date Conference Venue

27" November, 2018 Edelweiss India Investor Conference 2018 Mumbai
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Please note that the above schedule may undergo a change due to exigencies on the part of
Investors / Company.

We would also like to inform you that the presentation to be made during the aforesaid
conferences is attached herewith for your reference. The same is also being uploaded on
the website of the Company — www.jshlstainless.com.

You are requested to please take the above information on record.
Thanking you,

Yours faithfully
for Jindal Stainless (Hisar) Limited

(mij) ‘

Company Secretary
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Disclaimer

This presentation and the accompanying slides (the “Presentation”), which has been prepared by Jindal Stainless (Hisar) Limited (the "Company”), has been
prepared purely for information purposes only and is not, and is not intended to be, an offer, or solicitation of offer, or invitation or recommendation or advise to
buy or sell or deal with any securities of the Company, and shall not constitute an offer, solicitation or invitation or recommendation or advise to buy or sell or deal
with any securities of the Company in any jurisdiction in which such offer, solicitation or invitation or recommendation or advise is unlawful or in confravention of
applicable laws. No part, or all, of this Presentation shall be used or form the basis of, or be relied on or referred to in connection with, any confract or investment
decision in relation fo any securities of the Company. This Presentation is strictly informative and relating to the financial conditions, internal functioning, day to day
operations, future events and projections etc. of the Company and this presentation shall not be used or relied upon or referred to in whole or in part, for any
purpose whatsoever. The information in this Presentation is being provided by the Company and is subject to change without any notice or liability. This
Presentatfion has been prepared by the Company based on information and data which the Company considers reliable, but the Company makes no
representation or warranty, express or implied, whatsoever, and no reliance shall be placed on, the fruth, accuracy, completeness, veracity, fairness, integrity,
sufficiency and reasonableness of the contents of this Presentation. This Presentation may not be all inclusive and exhaustive and may not contain all of the
information that you may consider material. Any liability in respect of the contents of, or any omission from, this Presentation is expressly excluded. This Presentation
contains stafements about future events and expectations that are forward-looking statements. These statements typically contain words such as "expects" and
"anticipates” and words of similar import. Any statement in this Presentation that is not a statement of historical fact is a forward-looking statement that involves
known and unknown risks, uncertainties, confingencies and other factors which may cause our actual results, performance or achievements fo be materially
different from any future results, performance or achievements expressed or implied by such forward-looking statements. None of the fufure projections,
expectations, estimates or prospects in this Presentation should be taken as forecasts or promises nor should they be taken as implying any indication, assurance or
guarantee that the assumptions on which such future projections, expectations, estimates or prospects have been prepared are correct or exhaustive or, in the
case of the assumptions, fully stated in the Presentation. The Company assumes no obligations or responsibility fo update the forward-looking statements
contained herein to reflect actual results, changes in assumptions or changes in factors affecting these statements. You unconditionally and irrevocable
acknowledge and undertake that you will be solely responsible for your own assessment of the market, the market position, the business and financial condition of
the Company and that you will conduct your own analysis and be solely responsible for forming your own view of the potential future performance of the business
of the Company. All the risks, liabilities or consequences arising out of or consequent to the use of or reliance on or reference to this Presentation and/or acting on
the basis of the analysis/views formed by you, shall be solely borne by you. This Presentation speaks as of the date mentioned herein. Neither the delivery of this
Presentation nor any further discussions of the Company with any of the recipients shall, under any circumstances, create any implication that there has been no
change in the affairs of the Company since that date.
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Snapshot

JINDAL STAINLESS

Jindal Stainless (Hisar) Lid. — Pioneer of specialty stainless steel products in India

#1 >25%

Specialty Decades of Domestic
stainless excellence market
steel player share
in India
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Revenue EBITDA*
(Net)*

Note: *Standalone financials



Company Overview SN

Jindal Stainless (Hisar) Ltd. (JSHL) is the market leader in the domestic
stainless steel market with a wide value-added products portfolio

Operates an integrated stainless steel plant with a melfing capacity
of 8,00,000 TPA aft Hisar , Haryana

— The world's largest producer of stainless steel strips for razor
blades and India's largest producer of coin blanks

JSHL's subsidiary, JSL Lifestyle Ltd. creates exclusive stainless steel =
lifestyle products catering to various segments like modular kitchen Hot Rolled Coil Plates HRAP Coil
and kitfchenware, home cooking utensils, tableware, dining range,

office accessories, etc.

Jindal Stainless Steelway Ltd. (JSSL) offers customized products and
just-in-fime services to the doorsteps of its customers

Strategic positioning for the last 40 years, efficient distribution network,
and long term relationships with customers and suppliers give JSHL

\,

an edge over competitors A N

Facilities (Hisar Plant) Unit | Capacity CRAP Coil Precision Strips qug:ezfde
SMS Melting MT 800,000

Hot Rolling — Steckel MT 720,000

HR — Tandem Strip Mill MT 300,000 S X

HRAP & Plates Finishing MT 175,000 %

Cold Rolling MT 375,000 <O _Coe

Specialty Products Division MT 30,000 N R ;J

Coin Blanks MT 10,000 SR

Facilities (Vi i i Coin blanks Kitchenware Modular
Ferro Alloys I Kitchen
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Stainless ‘Value-Added’ Steel

Low
Maintenance

Easy Complete
Weldability Recyclability

.
a ! ie |
Aesthetics _'@ Durability
\
High Low Life
Formability Cycle Cost
Corrosion
Resistance

' Stainless Steel - The “Green Wonder Metal” 4
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Favourable Sector Dynamics...

JINDAL STAINLESS

Healthy growth in global stainless steel demand... ...with stainless steel as the fastest growing metal
CAGR: 6.2% (’St_q?n_le_s; Steel eee— 5.4% p
41.7 . ) : & Aluminium 3.9%
< -
= g Copper 2.7%
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& IinC s 2.2%
Lead 2.0%
India continues to be the second largest consumer ...with strong growth potential in per capita
with consistent growth over the years... consumption
CAGP;'-
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Source: CRISIL, World Bank, ISSF



Diversified Consumption Paitern

JINDAL STAINLESS

1998 2015 2023E

38%

57%

. 25%

m Cookware & Durable mProcess Indusiry & Power m ART m ABC mOthers m Engineering = Electro-Mechanical

Over the past 2 decades, stainless steel consumption in India has diversified to new value-added
categories of ABC, ART and process industries from the most primary usage in Cookware/Durables

Source: Stainless -Steel-world.net; JPC-Ministry of Steel-Mindsight Report



Stainless Steel
Product
Applications
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3600 Product

Applications

JSHL cafters to a wide range of applications...



JINDAL STAINLESS

Architecture
Building
Construction
(ABC)

Decorative and color coated stainless steel
Decorative panels Street furniture

Home furniture Escalators Elevators
Sculptures & designer items Claddings
Commercial complexes Railings
Stainless steel roofing sheets Gates

Railway station upgradation




Automobile
Railway Transport
)

Bus bodies

Exhaust systems, auto chassis, trims,
suspension parts, fuel tanks, catalytic
convertors

Railway wagons and coaches

Metro coaches
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Stainless Steel Growth Drivers

JINDAL STAINLESS

Macro factors driving domestic stainless steel usage

Increasing shift towards manufacturing of stainless steel Railway wagons and coaches

New trends in Auto sector like stainless steel fuel tanks, BS-VI compliant exhaust systems, E
stainless steel bus body, etc. !

Demand from the ART segment is expected to grow at 9-10% CAGR over the next 5 years

Automobile Railway
Transport (ART)

Architecture Building | Demand from the ABC segment is expected to grow at 10-11% CAGR over the next 5
Construction (ABC) . Y°9"

Process Industries ' Food processing and pharmaceuticals are major demand drivers of stainless steel |

______________________________________________________________________________

i Maijor user segment: Expected growth in demand from Kitchenware and Consumer |
Consumer Goods | Durables !

_______________________________________________________________________________

Other Drivers i Other new government initiatives ike ‘Swachh Bharat Abhiyaan’, ‘Smart Cities’, |
| ‘Bharatmala Pariyojana’ etc. to provide direct impetus to stainless steel growth |

______________________________________________________________________________



Key Business
Highlights

JINDAL STAINLESS




Growth Through Specialization =a O

Precision Strips

+  Market leadership in domestic stainless steel specialty products

+  Precision Strips of customized chemical composition, superior
mechanical properties, precise dimensional and shape tolerance

Blade Steel

+ The world's largest producer of stainless steel strips for razor blades

v Focused on process improvements & development of new value
added stainless steel grades

+ Strong presence in the Indian Defence segment as manufacturer
and supplier of specialty steel

— License agreement with the Defence Research &
Development Organization (DRDO) for manufacturing High
Nitrogen Steel (HNS) for armour applications

+  Focused on steady rise in downstream value-added products

+  Presence in B2C segment through subsidiary JSL Lifestyle Ltd.

Modular Kitchen

7 & Kitchenware




‘ f ‘]..IL Arttd’'inox provides exclusive stainless steel lifestyle
¢ - . o ’ products

Range encompasses tableware, serving ware, gifts, home
and office accessories

arttdinox

Krome offers value-for-money kitchenware solutions for
stainless steel cookware and serveware products

Kme — v " * Range includes dinner sets, casserole in finishes that range
- (% from matt to gloss

Arc focuses on versatile and innovative stainless steel
solutions

* Range includes modular kitchen, commercial kitchens,
wardrobes, and bathroom vanity, apart from other
architectural requirements

e Specialized offerings to the Railways include rail coach side

panels, end walls, luggage racks, water tanks and other
modular offerings

Branding initiatives - sustainable competitive edge
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JSHL continues to be at the forefront in
technology adoption in the Indian stainless steel
industry

—  Successfully developed high-value
specialty products with the help of ifs
advanced R&D division — a key factor
driving new customer additions

— Foray into the Defence sector driven by
R&D expertise

Efficiently catering to the on-going requirements
of existing customers through customization

Close interaction with reputed natfional &
infernational laboratories/ scientific institutions/
universities for critical investigations

- CROUEE R AR I

—

R&D division plays a pivotal role in retaining and consolidating JSHL's leadership

position in the stainless steel indusiry



Stainless steel
emerging as the
perfect metal for BS-
VI compliant exhaust
systems

Successfully
developed stainless
steel fuel tanks for
commercial vehicles

Stainless steel
coaches and wagons

’Innovative solutions driving usage in new applications

ﬂ



Key Growth Enablers

Structural growth of stainless » One of the fastest growing value-added metals
steel demand in India « Various government initiatives to further drive stainless steel demand

Wide range of product

e * Increasing premiumization trend and demand shift towards ABC & ART segments
applications and new segment

» Dominant position in stainless steel specialty and value-added products

penetration
Cutting edge R&D to provide » Proven competence in R&D and unparalleled technical expertise in the industry
further impetus to specialty continues to provide the company with a major competitive advantage
products portfolio « Continuous R&D initiatives leading to penetration in new-age applications

* Wide presence across the globe through effective distribution network
» Geographical advantage to effectively cater to northern market in India
» Focus on customer engagement to maintain strong business relations

Robust domestic and global
distribution network

» 4 decades of experience in stainless steel industry to ensure dominant market

trong management experti
S 9 9 Perliss presence
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Financial Perfformance ssta 3

== Stainless Steel Sales Volume (MT) — Utilisation Net Revenue (Rs. mn)
87% ¢ CAGR: 21%
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Streng’rhening the Balance Sheet

Net Debt/EBITDA

== Net Debt (Rs. mn) —— Net Debt/Equity Ratio

33,817
= 27,916
18,397 =55
28 —
FY16 FY17
ROE (%
28.9%
4.0%
FY16 FY17

1) HIFY19 figures, based on TTIM. 2) Net Debt includes short-term & long term debt less cash & investments 3) ROE(%) is calculated
as PAT/Avg. Networth 4) ROCE(%) is calculated as EBIT/Avg. Capital employed

Note: Standalone Financials
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Key Financial Highlights — HIFY19

=H1 FY18 =H1 FY19

45,663 43,625

5281 4814

Net revenue EBITDA

—_—

Sales Volume (MT)

365

Thousands

H1 FY18
shift (%) (8%)

Note: Standalone financials; All figures in Rs. million unless stated otherwise

336

H1 FY19

1,660

1,410

JINDAL STAINLESS



Comfortable Debt Position

Description - Borrowings March 2017

As on

As on

March 2018

As on
Sept. 2018

Long term debt

Short term borrowing (less than 12 months)
Total Debt

Cash & Investments

Net Debt

Long Term Debt Breakup:
-INR Debt
-Foreign Currency Debt

25,476
8.421
33,897
80
33,817

25,476

23,565
4,424
27,988
72
27,916

23,565

22,107
SRS,
25,246
318
24,928

22,107

Healthy cash generation to comfortably support debt repayment

Note: Standalone financials; All figures in Rs. million unless stated otherwise






Leadership Play JsLA
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Leadership position in the fast
growing value-added stainless steel
sector

Widespread Integrated
distribution network operations with
and established stable growth over
supply chain last 4 decades
" Innovation-led R&D focus | Wide stainless steel
for new-age product specialty products

development ; portfolio
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Extensive Reach to Customers = A

JSHL
82%
Ho,dings“
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Jindal Stainless Steelway Lid JSL Lifestyle Lid

FJZINDAL |
, STEELWAY

Service centre

Manufacturer of lifestyle products and

Customized stainless steel products for accessories under the brand names

various applications

Arttdinox, Arc and Krome

Reaching end users



Key Market Statistics

JINDAL STAINLESS g

Key Market Statistics As on Sept. 28, 2018
BSE/NSE Ticker JSLHISAR/ 539597
Industry Stainless steel
Closing Market Price (Rs.) 109.90
Market Cap (Rs. mn) 25,929
Number of outstanding shares (mn) 235.9
Face Value (Rs.) 2.00
52-week High / Low (Rs.) 241.85/109.90
Floating Stock (%)

FIl, 21.2% Retail & Others,

18.3%

Other, 42.3%

Dll, 2.8%



Contact Us

About Us:

Jindal Stainless (Hisar) Ltd. (JSHL) is the largest specialty
stainless steel producer in India with a diversified value-
added product portfolio. The company operates an
integrated stainless steel plant at Hisar, Haryana. JSHL has
a total melting capacity of 0.8 million tonnes per annum.

A dedicated R&D Division helps JSHL foray into the
development of innovative high-value specialty products.
Over the last 4 decades, the company has been a market
leader in domestic stainless steel production, catering to
various applications, from kitchenware & lifestyle to
industrial & process engineering sectors.

JSHL's growth over the years has been backed by its
cufting edge research & development, world class
manufacturing infrastructure, efficient distribution network,
deep consumer insights and robust people practices.

Bhartendu Harit / Goutam Chakraborty
Jindal Stainless (Hisar) Lid.

Tel: +91 11 26188345

Email:

b.harit@jshl.in
goutam.chakraborty@jindalstainless.com

Anoop Poojari / Devrishi Singh
Citigate Dewe Rogerson

Tel: +91 22 66451211 / 1222
Email: anoop@cdr-india.com

devrishi@cdr-india.com
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